Managerial Accounting, 4e
Potter, Morse, Davis & Hartgraves
-- Check Figures --
Chapter 2

2-18
(a) Average cost for 100 servings $100.40

2-19
(a, part 2) Total costs of customer self service at 50,000 units, $12,000

2-20
(a, part 2) Total costs of collating machine at 1,500,000 units, $1,625

2-21
Fixed costs, $38,000

2-22
(a) Fixed costs, $5,000

2-23
(a) Fixed costs, $2,900

2-24
(b) Fixed costs, $7,600

2-25
(b) $9.00

2-27
(c) $7,367.35

2-28
(c) Total operating costs, $29,700

2-30
(b) Total overhead $55,000

2-31
(e) Total cost, $196

2-32
(a) Total cost, $122,125

2-33
(c) Average unit cost of Product A, $27

2-34
(c) Average unit cost of Product A, $29

2-40
(a) Cost of X1, $56.78

2-41
(c) Fixed costs, $4,034

Chapter 3

3-13
(a) Contribution margin, $120,000

3-14
(b) $40,000

3-15
(d) Revised break-even point, $544,444

3-19
(a) 500,000 hot dogs

3-20
(b) Margin of safety $250,000

3-21
(e) 1,500 presents

3-22
(a, part 2) Labor intensive break-even point, 150,000 units


(c, part 2) Capital intensive operative leverage, 6.25

3-23
(c) 25.7 percent decrease

3-25
(e) Average order size $7,500

3-26
45,000 units of A at break-even
3-27
(b) Margin of safety, $100,000

3-30
(c) 22,400 units

3-31
(b) 6,875 units

3-32
(c) $5,454,545 (rounded)

3-33
(b) Net decrease, $(606,660)

3-34
(d) Loss, $(17,600)

(f) Decrease $2.97 per pair

3-35
(b) Jet Blue $39.453 (in thousands)
3-36
(e, part 1) $180,000

3-37
(b) Average unit contribution margin $160

3-38
(c) Contribution per lot $4,900

3-39
(a, part 2) Break-even point, $58,586

3-42
(c) After-tax profit, $448,200


(f) After tax profit, $404,250

Chapter 4

4-16 (b) Advantage of replacement, $29,000

4-18
(a) Profit from accepting order $2,150

4-19
(a) $6.00 average cost per meal
4-20
(b) Disadvantage of accepting order $(660,000)
4-23
Advantage of subscribing $6,200

4-26
(c) Opportunity cost $1,000

4-27
(b) Monthly commissions $5,400

4-28
(b) Value of objective function, $680

4-29
(b) Value of objective function, $24,000

4-30
(b) Decrease in monthly profit $30,500

4-31
(d) Increase in monthly profit $280

4-32
(b) Advantage of replacement $30,000

4-33
(c, part 1) Opportunity cost $22,500

4-34
(b) Coupon redemptions for break-even, 3,600
(d) Profit $240

4-35 (b) Decrease in monthly profit, $11,700

(f) Disadvantage of selling unassembled, $10,000

4-36 (b) Decrease in monthly profit, $2,100

(f) Advantage of full service, $7,800

4-37 (b) Value of objective function, $5,950

4-38 Coefficient on B1 in objective function, $1.61

4-39 (b) Value of objective function, $46,000

4-43 (b) Value of objective function, $9,000

(d) Value of objective function, $22,200

Chapter 5

5-25 Cost per graduate student, $422.50

5-26 Product level salary, $36,000

5-27 Profit, $27,298

5-28 $16,685

5-29 Cost per unit of C23, $62.20

5-30 Cost per gallon of Subdue, $5.68

5-31 (b) Cost per casement, $70.20

5-32 (a) Idle capacity variance, $625U

5-33 (b) Unit cost of Klassic, $17.10

5-34 (a) Unit cost of Specialty Products, $35.00

5-35 (c) Gross profit per unit of Special C, $5.00

5-36 (b) Manufacturing cost per unit of Diesel, $1,040

5-37 (b) Cost per contact, $11.57

5-38 (a) Activity cost per unit, $5.53

5-39 (b) Cost of Processing Loan #5066, $491.58

5-40 (a) Total non-value added cost for Task Chair, $850

5-41 (c) Income, $5,340

5-42 (a) Annual cost of G57, $583,175

5-45 (e) Product A Cycle Efficiency, 0.508

5-50 (c) Machine 8 total cost, $3,259

5-51 (b) Specialty unit cost under ABC, $32.72

Chapter 6

6-15
(a) Purchases, $310,000
6-16
Net Income, $49,000
6-17
Cost of Goods Manufactured, $432,000
6-18    Net Income, $5,000
6-19 
(c) Cumulative overapplied overhead, $(280,000)
6-20
(d) Ending overapplied overhead, $(20,000)
6-21
Ending balance in Work-in-Process, $9,500

6-22
Debit Cost of Goods Sold, $96,000
6-23
Ending balance in Finished Goods Inventory, $15,500

6-24
Credit Finished Goods Inventory, $81,500 [for cost of goods sold]
6-25
Cost of Videos Completed, $100,000

6-26
Credit Studio Overhead, $8,640 [for overhead applied]
6-27
(c) $8,000, beginning work-in-process inventory
6-31
(b) Ending Work-in-Process Inventory, $11,060

6-32
Total cost per equivalent unit in process, $9.88
6-33
Total transferred out cost, $572,000

6-34
Net Income, $45,000

6-35
Cost of Goods Manufactured, $87,000

6-36
Case 4 Direct Labor, $21,000

6-37
(a) Net income, $27,310

6-38
(b) Ending Work-in-Process, $1,215

6-39
Cost of Job 524, $34,500

6-40
Total cost of Job 368, $18,712

6-41
(b) Ending Work-in-Process $33,700

6-42
(b) Cost of Goods Manufactured, $1,434,800

6-43
(b) 9,074 units

6-45
Total cost of a batch of Good Buddy, $731,522
6-46
Total assembly cost for Lion Tamer, $12,820

Chapter 7

7-17 (2) P1 total costs after allocation, $141,250

(3) P2 total costs after allocation, $249,500

7-18 (a) Plant Security costs allocated to Molding, $28,000

7-19 (c) Overhead rate, $121.875
7-20 (c) Personnel Costs assigned to Clothing, $4,083

7-21 Total cost of P1 after cost allocations, $79,750

7-22 Total S2 allocated to P2, $41,805
7-23 Total costs assigned to P1, $76,207.42
7-24 Total Cutting costs after cost assignments, $745,750
7-25 Total S2 costs after cost reassignment, $35,204

7-26 (b) $222 per direct labor hour

7-27 (b) Total cost for Job 845, $16,200

7-28 (a) Unit cost of a Gas Cooker, $96.54

7-29 (b) Unit cost of Z205, $41.60

7-30 (b) Job 201 total cost, $40,650

7-31 (b) Fabricating, $25.95 per direct labor hour

7-32 (c) Overhead cost per direct labor hour, $4.126
7-33 (a) Maintenance cost assigned (based on orders) to Mixing, $57,600

7-34 (b) Ancillary cost per patient visit, $30

7-35 (b) Budgeted cost per pound, $3.11

7-36 (b) Total cost assigned to Central, $56,933 

7-37 (a) Total A1 job cost, $13,589

7-38 (b) Total job cost of A2, $11,866

7-39 Total ‘step method’ Maintenance cost assigned to Fabrication, $112,640

7-40 (c) Cost per unit, $48.25

7-41 (a) Total Beta cost, $16,050

7-42 (c) Total ABC overhead costs for Shafts, $336,250

7-43 Total ABC overhead cost of On-Line, $2,075,000

7-45
(b) Branch net income, $36,000

Chapter 8

8-13
June absorption costing ending inventory, $220,000
July variable costing ending inventory, $120,000

8-14
Absorption costing,  $26,400

8-15
Absorption costing cost of goods sold, $231,600
Variable costing cost of goods sold, $199,200

8-16
(a) Absorption unit cost, $23


(b) Variable costing net income, $95,000

8-17
(a) Absorption costing unit cost, $7.30
(b) Variable costing net income, $69,000

8-18
(a) Absorption cost per unit, $8.20
(b) Variable costing net income, $26,000

8-19
 Net income under absorption 2007, $1,600


 Net income under variable 2007, $(2,150)

8-20
(a) Net income 2007, $350


(b) Net income 2007, $150

8-21
Net income, $145,000

8-22
Net income, $54,000

8-23
(a) $1.50
(b) $2.55
(c) $3.80


(d) $3.80


(e) $5.375

8-24
(a) $60
(b) $145


(c) $150


(d) $155


(e) $167

8-25
(a) $483,000


(b) Cost of goods sold, $464,000

8-26
(a) System A, 83


(b) System B, 0.39

8-27
(a) First quarter variable costing net income, $426,000
(b) Second quarter absorption costing net income, $372,500

8-28
(a) Absorption costing net income for 2007, $3,900,000
(b) Variable costing net income for 2007, $3,900,000

8-29
(a) Absorption costing net income for 2006, $221,000
(b) Variable costing net income for 2006, $196,000

8-30
Absorption costing net income 2006, $5,625
Variable costing net income for 2007, $110,000

8-31
(c) February net income, $26,000

8-32
(a) Net income, $66,800


(b) Net income, ($90,800)


(e) Difference is $24,000 [$36,000 versus $12,000]
8-33
(a) Theory of constraints unit cost, $10
      ABC absorption unit cost, $15.925
(b) Variable costing inventory, $7,437.50
      Full ABC net income, $234,487.50

8-34
(a) Total savings, $117,500

8-35
(a) Purchase price variance for 2009, $20,000 U

Chapter 9

9-15
$25

9-16
Total costs, $0.35

9-17
(a) $132


(c) 18,250
9-18
(a) $64


(b) 120 percent


(c, part 1) 100 percent 

9-19
(a) Markup for variable costs, 2.85 


(b) Markup for unassigned costs, 1.56  

9-20
(a) Zip disks, $2.28


(b) CD ROM profit, $(10,000)

9-21
(a) WPD revenue, $2,187,500


(b) EID revenue, $1,312,500

9-22
(a) Variable costs allowed, $12,520,000


(b) Variable costs allowed, $10,960,000

9-23
$409.60 per unit
9-24
Plastic case, $0.30 U


Film track, $0.10 U

9-25
2008 budget, $19,356,480

9-26
Labor index, 1.6 units per hour


Materials index, 4 units per ton

9-27 
Customers per hour, actual 25, standard, 20

9-30
Prevention costs, $44,000 and 1.04% of sales

9-31
Appraisal costs, $16,200, 0.4050% of sales

9-32
(b) Total variable cost, $24



(d) Manufacturing cost markup, 0.455

9-33
(a, part 3) Markup, 0.74


(a, part 5) Markup, 1.486


(c) Manufacturing markup price, $313.20

9-34
Replace all chips, $1,060,000,000

9-35
Internal failure, $332,000 and 6.51% of sales

9-37
 Total costs, $4,751.05
Chapter 10

10-13
(e) $25,686

10-14
(e) $23,006

10-15
(a) $1,800

10-16
(a) $(3,570)

10-17
(a) $15,318

10-18
(a) $4,090

10-19
(a) Proposal X, 3.5 years

10-20
(c) $82,361

10-21
(b) Net present value, $(6,594)

10-23
(a) Proposal X accounting rate of return, 0.1667

10-24
(a) Plastic containers present value index, 1.5554

10-25
(a) Plastic present value index, 1.2793

10-26
(a) Net present value of investment, $32,940

10-27
Advantage of double-declining balance, $2,866

10-28
(b, part 3) Present value index, 1.0477

10-29
Net present value, $38,170

10-30
(a) Time adjusted advantage of old processor, $1,650

10-31
(a) Time adjusted advantage of new system, $27,880

10-32
Net present value, $58,208

10-37
(a) Net present value $31,083

10-38
(a) Net present value of additional investment $648,187

10-39
(a) Overhead assigned to Department 3, $450,000

(c) Overhead assigned to Department 3, $267,000

10-40
(b) Net present value, $37,983

10-42
(a) Net present value, $14,960

10-43
(a, part 2) Net cash inflow, $115,000

Chapter 11
11-16
Direct labor, $180,000

11-17
Budget, $1,525,360

11-18
Product level contribution margin, $325,800

11-19
Cleaning cost, $4,640

11-20
(a) Total cleaning costs, $105,600

11-21
(a) Second quarter total, $865,400


(b) Total variance,  $1,632 F

11-22
January variance, $50 F

11-23
(a) Winter totals, $5,500


(b) Winter totals, $4,180

11-24
(a) July revenues, $1,277,500

11-25
January purchases, 154,000 units

11-26
(a) January production, 53,000


(b) February purchases, 30,133,400 pounds
11-27
February cash balance, ending, $4,000

11-28
July cash balance, ending, $142,000

11-29
Total cash receipts, May, $84,310

11-30
May collections, $168,300 

11-31
April disbursements, $202,000

11-32
July total, $179,000
11-33
Gross profit, $372,435
11-34
Gross profit,  $300,000

11-35
(a) Net income, $135,616
11-36
(a) July cash receipts, $16,810


(b) July cash payments, $11,500

11-37
(a) Cash collections, $42,720


(b) Cash payments, $31,340


(c) Expenses, $13,950


(d) Net cash flow, $(903)


11-38
Net income with adjustments, $973,129

11-39
(a) Net income, $135,000
(b) Total assets, $504,400

11-40
(a) April purchases, $31,000


(b) April cash receipts, $46,000


(c) April cash disbursements, $71,000


(e) April net income, $(3,750)
11-41
(a) Leather purchases, 1,024 (in leather footage)

(b) Small belts, $1,368

11-42
June, ending pecan inventory, 49,200

11-43
(b) April budgeted purchases, 60,150 pounds
11-44
(b) Budgeted production, 25,000 units



(c) Frame purchases, $416,000

(e) Total manufacturing costs, $2,197,000

11-45
(b) First quarter production, 16,000
(d) First quarter manufacturing cost budget, $482,000

Chapter 12

12-18
European headquarters variance, $5,000 U

12-19
(b) Flexible budget variance, direct materials, $1,700 U

12-20
(a) $144,000


(b) $133,760

12-21
Materials price variance, $575 U

12-22
(a) Labor rate variance, $4,570 U

12-23
(a) Labor rate variance,  $1,900 U

12-24
(a) Spending variance, $0 F

12-27
Revenue variance $775 F

12-28
Sales price variance, $14,000,000 U

12-29
(a) Variable overhead spending variance, $8,333 F

12-30
(a) Variable overhead spending variance, $800 U

12-31
(a) $500 U

12-32
(a) Fixed overhead budget variance, $1,000,000 U

12-33
Unit costs 2007, $2.30; 2008, $2.00

12-35
Flexible budget total, $140,500

12-36
(b) Labor rate variance, $590 U

12-37
(a) Assembly (labor rate) variance, $1,800 U
12-38
(a) Variable overhead per bag (standard cost), $0.16
12-39
(a) Standard cost per unit, $19.20


(b) 1830 pounds


(e) Labor rate variance, $155 U

12-41
(a) Standard labor rate, $20 per direct labor hour


(d) $20,000 F

12-42
Sales price variance, $2,100 U
12-43
(a) Total variance, $8,000 U



(b) Total flexible budget, $120,000

Chapter 13

13-20
(a) Alabama territory margin, $15,600

13-21
Physicians product margin, $82,000

13-22
(a) Tax consultants gross profit, $240,000

13-23
(a) Van division contribution margin, $11
13-24
(b) Peanut Division Gross profit, $2,232,000

13-25
(c) Net loss, $(75,000)

13-26
Beta net income, $310,000

13-27
Net income [under current sales], $140,000

13-28
(a) Net income, $0

13-29
(a) Trucking ROI, 0.17
(b) Residual income [trucking], $42,000
(c) EVA [trucking], $32,200

13-30
(b) Residual income $260,000

13-31
North American Division: investment turnover, 4; sales, $2,500,000

13-32
(a) Software Division: book value ROI, 0.20; current value ROI, 0.125

13-34
(a) Standard residual income, $2,442,000

13-35
(a) Southeast territory margin, $15,000

13-36
(a) Cookware product margin, $(5,000)

13-37
(a) Chicago territory margin, $762
(b) Donuts product margin, $260

13-38
(a) Accounting product income, $(6,000)

13-39
(a) Local territory margin, $335,000

13-40
(a) Kiwi division income, $20,000

13-41
(a) March net income, $240,000

13-42
(a) Current ROS, 19.39%
13-43
(b) Residual income, $27,000

13-44
(b) EVA, $(23.8) million
13-48
(b) Net income for “Proposed,” $930,000

13-49
(c) Contribution margin per unit, $(80)

13-53
(a) Membership segment margin, $91,500

